
Doncaster hosted its usual yearling sales as well as the Orby and Sportsman sales this year

F  you think racing has been badly affected by the
coronavirus, spare a thought for the bloodstock
business, writes JOHN SCANLON.

The autumn normally sees frenzied activity across Europe
and the United States; horses-in-training sales clear the decks,
paving the way for an influx of yearlings bought in the US,
Ireland, France, Germany or here at home.
October sees Europe’s biggest and most prestigious

yearling sale, the Tattersalls October Yearling Sale, take place
in Newmarket. But the yearling sales season has been ‘in full
swing’, or what passes for full swing in these Covid-19 times,
since August.
The difficulties facing the sales companies are obvious.

How is it possible to assemble a selection of prime yearlings,
the staff to look after them and to show them to buyers,
auction house staff, vendors, an international band of
purchasers and their vets and racing managers all in one
place, for a number of days, in these times of social distancing
and quarantine measures? 
Innovative ideas such as online bidding and relocation of

sales to fresh locations and dates have had to be employed;
indeed, just as this issue of the Klarion was going to press,
Ireland’s premier yearling sale, the Goffs Orby Sale, was
taking place — in Doncaster!
And with many countries holding their collective breaths

until the full extent of the hit taken by the global economy
becomes clearer, how difficult will it be for auctioneers to
persuade potential owners to part with their hard-earned cash

for yearlings, no matter how good their conformation looks or
how dazzling a catalogue page they can boast?
With a lengthy, and proud, record of buying his own stock

at the sales for resale to owners, Mark Johnston is having to
grapple with these difficulties just as much as the sales
companies are. Quarantine rules have prevented him from
attending some of the sales at which he has bought yearlings
in recent seasons, and while arrangements to facilitate online
bidding are appreciated, there’s nothing quite like being at a
live sale. 
And in a purely British context, given that the dreadful

state of prize-money has been made even worse in the short-
term by the need for racing to take place behind closed doors,
what level of interest in the yearlings he buys can be
realistically expected in the short term?

S ever, Mark’s main aim at the sales will be to seek
out yearlings which represent the best value for
money for our owners. 

It’s safe to suppose that yearlings at the top of the quality
pyramid will still attract much competition and achieve top
dollar, but it’s equally certain that the quest for value will be
even tougher this year.
Our current and prospective owners can do their bit to

make Mark’s job just a little easier. Mark would be delighted
to receive orders in advance from owners to make budgeting
easier, while readers of the Klarion should keep a keen eye on
the ‘horses for sale’ tab on the website.

Covid hits sales season
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