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KNOW it’s hard to believe,

but the yearling sales season is

upon us already. If, like me,

you’re only just getting the

hang of matching names to those

pedigrees you pored over during the

long winter months, the bad news is

you’re going to have a whole lot of

new information to process in the

coming weeks.

By the time August is over, Mark

will be in the thick of it. The Arqana

Deauville August Yearling Sale will be

just a memory, and the dust will just

be settling after the drama of Goffs

Premier Yearling Sale at Doncaster on

August 29 and 30. In recent years,

both of these early sales have

significantly grown in importance,

with the Doncaster sale turning up

horses such as Limato, Barney Roy and Rajasinghe, while at

Deauville, the Derby winner Wings of Eagles, Almanzor and

Qemah are just a few of the recent graduates to have

experienced success at the highest level.

Regular readers will know that Mark has demonstrated time

and again his ability to pick talented horses at the leading

yearling sales. The entire process, from pedigree research and

catalogue examination to inspecting the yearlings and any

associated x-rays and the like at the sale, is approached with the

same attention to detail that has become the watchword of

Kingsley Park.

It is a process, however, which is both labour-intensive and

time-consuming, and one which plays out during a period in the

racing year when most of the sport’s richest races are being

contested. 

With events on the racetrack hotting up, Mark finds himself

knee-deep in catalogues and travel arrangements, balancing the

incredibly important tasks of beginning to assemble next

season’s juvenile team with maximising the investment made by

our owners in the yearlings of 2015, or 2016.

When most people are preparing to spend money, they have a

feel for what the limits of their spending are going to be. Some

may budget better than others, but very few will return with a

Jaguar after setting out to look for a used runabout. Mark’s

approach to the sales is a tried and tested one, and above all, he

sets out with the aim of securing value for money for our

owners.

Realistically, however, he knows that he will have to buy

horses ‘on spec’. The yearling sales are increasingly

competitive, and there are occasions when his own judgement

will demand that a horse should be bought, even though he may

not have a specific buyer in mind.

Mark’s job at the sales would be so much easier if more

owners were to place an advance order with him – not just

because it would avoid some of the risk involved in buying

horses ‘on spec’, but also because it would make planning for

the sales much more focused.

As ever, the MJR website will keep close tabs on the sales

this year and bring you news of some acquisitions as soon as we

can. In the meantime, if you are thinking of investing in a horse

with Mark in 2018 please consider whether an advance order

would be a better way to proceed, and, at the very least, please

contact the yard to ensure that your name is included in the list

of prospective owners whom we contact by e-mail when a new

yearling is acquired.

SALES SEASON ON AGAIN
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Mark views a yearling at Arqana 

Mark and his team will attend the
following yearling sales:

Arqana Deauville August : August 19 - 21

Goffs UK Premier (Doncaster): August 29 -3 0

Baden-Baden Premier: September 1

Keeneland September: September 11 - 14

Tattersalls Ireland (Fairyhouse): September 19-20

Goffs Orby: September 26 - 27

Goffs Sportsman: September 28

Tattersalls - Book 1: October 3 - 5

Tattersalls - Book 2: October 9 - 11

Tattersalls - Book 3: October 12 - 13

Tattersalls December: November 27


